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IBM AlliesWith Sector7 To Snhare HP E3000

Customers

By Craig Zarley , CRN
San Francisco
11:01 AM EST Wed., Mar. 06, 2002

IBM wants to expand its i Series market share and formed an
alliance with solution provider Sector7 to help it go after
current HP e3000 customers.

When Hewlett-Packard decided to phase out its 30-year-old HP
€3000 server family last November, IBM saw it as a golden
opportunity.

"There are alot of synergies between the i Series and the HP
3000," said Buell Duncan, general manager of midmarket
servers for the IBM server group.

To help them win over HP
customers, IBM tapped migration
specialist Sector7, a solution
provider based in Austin, Texas,
that offers an array of migration
servicesincluding HP 3000 M PE
to Linux/Unix, VAX/Alpha

VM OpenVMS to Windows,
Unix/ Linux or IBM iSeries and
zSeries.

IBM's Buell Duncan
cites synergies
between iSeries, HP
€3000.

Jon Power, Sector7 CEO, said
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HP's decision to phase out development of the e3000 series came at a perfect time, as companies

closely watch IT spending during a tough economy.

"In adifficult market, migration is a boom-time business," he said. "A lot of companies don't want to

spend and would rather consolidate [servers].”

HP, for its part, isfighting to keep current €3000 customersin the fold. Sales of €3000 systems with
enhancements will continue through October 2003, HP said. And the platform will be supported

through 2006.

"Our goal isto keep 100 percent [of current 3000 customers],” said Christine Martino, HP's
worldwide marketing manager for the €3000. "The easiest and most cost-effective option for

customersisto stay with HP."

IBM's alliance with Sector7 is part of a continuing battle to fuel growth in the vendor's enterprise
systems sales. IBM enterprise systems sales dropped 2.6 percent in 2001 to $14.5 billion compared

with sales of $14.8 billion in 2000.

KELLEY DAMORE contributed to this story.
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Messages posted on this Web site as discussion threads or talkback (Content) are solely the opinions

Reality Research of their creators and do not necessarily reflect the opinions of CMP Media LLC (CMP) or its sites:

www.crn.com, www.varbusiness.com and www.channelweb.com. All individuals who post material to

this Web site are solely responsible for all Content that they upload, post or otherwise transmit via the
Web Site.

XChange Conferences

CMP cannot vouch for the authenticity of the user or company names or e-mail addresses associated
with posted messages. Messages are posted as is, that is they are neither edited for content nor
checked for accuracy or authenticity. Under no circumstances will CMP Media LLC or ChannelWeb be
liable in any way for any Content, including, but not limited to, for any errors or omissions in any
Content, or for any loss or damage of any kind incurred as a result of the use of any Content posted
or otherwise transmitted via the Bulletin Boards.

CMP reserves the exclusive right to edit or remove messages containing inappropriate language or
other material that could be construed as libelous, potentially libelous or otherwise offensive.
Discussion forums, bulletin boards and chat facilities are provided by CMP solely for the convenience
of those who make use of the service. CMP does not endorse the products and services or other

offerings mentioned in messages.
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